
Problem/Question from iVi Canvas Assignment

Describe your offering: Product, Service, MVP, or MVS.

Treatments/Solutions from iVi Canvas AssignmentCustomers/Groups from iVi Canvas Assignment

Describe the minimum viable traction to sustain your offering.     Describe the minimum viable audience to sustain your offering. 

Participant Name: Solution Worth Pivoting Training Canvas © 2024 by Carlton L. Robinson, DBA is licensed under CC 
BY-NC-ND 4.0. A one-page canvas to analyze the problem worth solving and pivot opportunities. 

Describe the Build-Measure-Learn Loops you have taken since describing your initial problem. Include any education, experiments, and counseling you have completed since initial iVi Canvas Assignment.


